Our Brand: Offers comprehensive real estate services with 24/7 access to customer support. We
provide access to all commission structures (Flat Rate, Discount and/or Full Service - all under one
roof), which is structured to be traditional, but innovative, and unlike any other real estate business

structure in the US.

Tag Lines/Hook:

We do present "A Better Way To Real Estate (TM) ".

We are offering: “One Real Estate Universe (TM) ”

Homebuyer’s
Monthly One Real
Estate Universe™

How do we differ? Wwhen
clients work with our agents, they
feel that they are in control
because them put you in the
Driver's Seat! (Thing is - it's our
car). We are always in control!
We offer (Flat Rate, Discount
and/or Full Service - all under one
roof); promote for sale by owner via



our own branded FSBO IDX Search “Homebuyer’'s Monthly/Shades of Pink Magazine .

Plus we are developing our own Client Relationship Management (CRM) driven website that is
designed to take real estate to the next level. Most small brokers cannot afford such a site. We plan
to compete on the same level as REMAX; ERA; Prudential and Long & Foster. We plan to exceed
their technical standards and give our free websites to agents of other brokerages (unheard of in this
industry — that's insane!). For example, Hometown Realty Agents sites would appear as below! Why
not, KFC/Taco Bell are co-located and it's working for them!



Why now? The structure of the business allows it to acquire current sites at significant discount
rates in cities that have imploded, but are on the rebound. Plus the concept is part of our Micro mall
Concept — which puts a Résumés To Go ® Services inside of the business and onsite. Both
businesses balance each other. Both businesses have explosive potential — an all but guaranteed
upside in any market!

Real Estate Really Is Free Money Up For Grabs!

The Resume Service (writing) is the most stable business on any list of viable concepts — people
always need jobs

Financial Expectations: Build a service and real estate referral network that is capable of the
deliver of $1B in revenues on a Monthly basis within 5 years and $5B monthly (ultimately)

Let’'s say we deliver tools that agents and homeowners have been asking for — for years, but thought
that no one heard them. Once that is accomplished — it will allow us to take back the web from
REALTOR.com; HouseValues; Lending Tree and other big money brokers and return it back to the
agents as they are now starving for leads. For our efforts, we will receive 30% of what any agent
from any brokerage who uses our service earn. This is a standard legal real estate referral. Plus
once we control For Sale By Owner (FSBO) Leads and potential traditional leads — we will also
control a significant portion of the market. The other agents from other brokerages — will then turn to
us, as they are really Independent Business Owners. If this concept is slow to take off — do not forget
that we will be also opening our own brokerages in every major city across the U.S.

Besides, Realtors will pay without hesitation for real qualified leads, for which we have also designed
a field signage and marketing package that will endure For Sale By Owners (FSBOS) to our system.
The National Association of Realtor reported that 90% of all FSBOS give up and acquire the services
of a Realtor. Well, they (FSBOs) and the buyers who stop in front of their homes to view our signs
and visit our domain are the best “qualified leads” that anyone can find — anywhere! They are even
better than Google leads. Our system is designed to be Free of charge to them — but in all actuality
will be paid for by real estate agents who use our system.

Collaborative Marketing and Powerful Partners:

My Wife had 9 sales in the last six months without having to advertise for them — they came through
our passive process, which is anchored by Resumes To Go. That's right, we made $60K in
supposedly a dead market through a resume service. What? Say it ain’t so — Joe!

So what happens if we offer — Free Resumes For Life? — To anyone who purchases a “Résumés To
Go ® Lifestyle Transitions Membership ”. It's simple - when they move, they use our real estate
services. We receive a referral fee of 30% for assisting them with finding a good agent. Plus if they
move to an area where we have an agent — we (the brokerage) receive 100% of any transaction on
that end, plus the 30% on the other end

The Real Secret is in our Signage and Field Marketi ng Program: It is important to
note that during my market research, | placed signs that led to actual listings and rental placements.
One home is still paying out dividends almost one year later as two days ago my wife just wrote a



contract from clients that we met after they called from signage in the front yard of that supported
FSBO who also listed his home with her brokerage. He recently pulled the listing and has asked us
to rent it out again, for a second time. That's two $1,400 rental transactions for one home in less than
a year as the first tenant broke her lease; plus another listing and a recent sale — phenomenal. In
fact, we receive 50 calls per week from drive by traffic, when our signage is in the yard of the home.
So what happens if we have 100,000 signs placed nationwide?



Conservative Numbers for only one of many revenue s  treams.

So 100,000 member agents with 1 transaction, each which garners an avg of $3k in commissions —
we would receive $900 or 900 X 100,000 or $900M per month and that’s a bad month!!!

Other Revenue Streams: Google Marketing Signage; Hosting; Dollar Cost Averaging Investment
Portfolio (Domains); Domain Sales and Resells; Flyers; Photo Galleries; Flat Rate Listings (MLS);
Discount Services and Lifetime Realtor Memberships (access to our Agent Referral Network)



Screenshot of Proposed Website Below:



[ FOR SALE or LEASE ]

3,663 sq.ft. Retail/Office/Warehouse
Building in San Marco

1671 Atlantic Boulevard

- 28’ x 131’ Building - Concrete Block, Built in 1967
- Zoned CCG-1 - New Roof
Bruning Paint Leaving After 44 Years - Land Area 8,125 s.f.

- 10-12 Parking Spaces

REDUCED
Sale - $325,000
Lease - $1,500 Per Month

SALES & LEASING BY...
EASTON, SANDERSON & COMPANY
300 EAST STATE STREET
JACKSONVILLE, FL 32202
(904) 356-2228
Licensed Real Estate Brokers
www.escresults.com

Note of Disclaimer: Details contained herein are Beved to be correct, however, it is subject to eors, omissions, price changes or withdrawal withoutotice.
Buyers should carefully verify each item.



Before: 1 Apr 2010 — Photo does not clearly show i  mperfections — lots of them



Week #1: Ongoing painting — floors begin 19 April 2010






Left Entrance Inside Walls Before/Then Before Punch List Completion









Reception Area Before/After Painting



Damaged Entrance Area/Coffee Bar: Before and After  Initial Repairs









2" Room (Conference Room): Dramatic Before and After (Ongoing)



Main Bathroom Before and Ongoing (Painting):



Unfinished areas #1/#2: Leaves plenty of room for  growth or to sublease. 30X40 ea.






External Views of Downtown Behind Store : Railroad Tracks (great for marketing, but quiet inside
of concrete block building)






San Marco Shops can be seen from our front door! The world famous San Marco Shops/Plaza (the
river and riverfront homes are directly behind the shops



Starbucks; Firehouse Subs; a Movie Theater; Publix Grocers is breaking ground; Regions Bank;
Prudential Realty; Bank of America; Wachovia Bank and many specialty shops and clubs)






